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Request for Participation (RFP) — submission deadline May 31, 2015

Introduction/Overview

In 2015, SEMICON Europa will feature an enhanced INNOVATION VILLAGE (IV) with the focus on connecting early-stage
companies with strategic investors, venture capitalists and other relevant stakeholders for the second time. Additionally,
HighTech Startbahn will bring their esteemed Investors Congress “HIGHTECH VENTURE DAYS” (HTVD) to SEMICON Europa
as well. In this way, the two partners SEMI & HighTech Startbahn combine their proven concepts in a 4-day-event by
providing start-ups and growth companies a tailored way to strengthen their visibility.

With 40 private pitches (to investors only) at HTVD and 20 public pitches (to investors, exhibitors & attendees) in the IV,
focusing on ICT, Micro- and Nanotechnology, Materials Science, Environment and Energy Technology, Machinery and
Plant Engineering, Life Science and Automotive INNOVATION VILLAGE & HIGHTECH VENTURE DAYS will cover all the
various aspects and needs of high-tech ventures and investors.

Our recipe: 40+20 selected companies, 6 high-tech areas, up to 10 minute pitches and 60+ investors!

Pitch @ Pitch @ Pitch @
Our Offer INNOVATION VILLAGE HIGHTECH VENTURE DAYS both formats
(20 selected companies) (40 selected companies)

Tool / Match Making X X X
Pitchtraining X X X

Review Onepager X X X
Pitch/Presentation @ INNOVATION VILLAGE @ HIGHTECH VENTURE DAYS @ both formats
HTVD Evening Event (5th Oct.) X X X

Poster @INNOVATION VILLAGE (200x100 cm) X X X
Exhibition kiosk @INNOVATION VILLAGE X X
entry in the list of exhibitors X X
Price:Start-up(Member*)+19%VAT 519,00 € (419,00 €) 119,00 € (99,00€) 639,00 € (509,00 €)
Price:Growth company(Member*)+19%VAT 699,00 € (559,00 €) 199,00 € (159,00 €) 899,00 € (719,00€)

*) SEMI or/and HighTech Startbahn Netzwerk e.V.
How to Participate

To be considered for this opportunity, you must submit a completed application form. This will give our Silicon
Innovation Forum (SIF) committee & HighTech Startbahn an idea of the activity and profile of your company/innovation
team. The SIF Committee (IV) and HighTech Startbahn (HTVD) will then review the applications and invite a certain
number of applicants to participate in IV and/or HTVD.

Key Dates
5/31/2015 Deadline for RFP Applications
6/15/2015 Final approval of Participants (40x HIGHTECH VENTURE DAYS & 20x INNOVATION VILLAGE)

Company Information

Company [ start-up (less than 5 years since founding)

Contact  WMs. Title [ growth company (more than 5 years since founding)
Surname Pitch @ \Y; HTVD both

Name Membership  SEMI  HighTech Startbahn  no Member
Web (URL) VAT No.

Street Address City

State/Province Country

Email Phone

) Please send the completed form to the following
Date Signature addresses:

call@hightech-venture-days.com
semiconeuropa@semi.org



Company Name

®
Logo

in .pdf format only

State in max. 3 sentences boldface a description of what
you do. Shorter is better. Iterate with team, friends, and
customers to get words right.

Stage of Development

List essential business characteristics such as the
development progress of the project/demonstrator/prototype,
the fundraising history, the date of foundation, the sales
revenue (if applicable), etc.

Financial Needs

Describe your financial needs (in €,$), temporal horizon, use
of money, consistant with milestones. Answer the following
question (also for yourself): What kind of investor (strategic
partner, angel investor etc) shall be adressed?

Applications

Describe or list of technological application fields, relevant
industries and possibly of final products.

Investment opportunity
Mention your USP/UCA. List awards and IPs. Specify break
even point, growth potential (X% in Y years) and market size.

Show your track record (serial entrepreneurs), first mover,
10x better solution, innovative distribution and partnerships.

PICTURE OF YOUR
PRODUCT,

PROTOTYPE, ...
CHART ...

image description
Contact:
Name
Phone
Email

Web URL

SEMICON’

IGHTECH
HIGHTECH Buropa0l5

VENTURE DAYS

‘ 'Tm:'lﬁgé\ﬂahi

Pitch @  HIGHTECH VENTURE DAYS INNOVATION VILLAGE

Business Sectors (tick all that apply) Company Information

Years in Business
Number of Employees
IP associated with
technology

Active Customer Base

Machinery and Plant Engineering
Micro- and Nanotechnology & ICT
Life Science

Materials Science

Automotive Industry

Environment and Energy Technology

Problem

State the “pain”. Do not state your advantages, solution, the
competition or other items elsewhere in this doc. Describe such
items as the historical need, need perceived by the customer.

Solution

Elucidate your solution for the problem you described above. Answer
the following questions (also for yourself): Why now? What ‘direction’
are you going? Note: Avoid grand selfpraises. You don’t need
technical details here.

Technology

Explain the technological solution by pointing out the expertise
necessary, the technical core services affected, the intellectual
property rights available and the technical parameters involved.
Note: Please explain your technology in a way non-professionals can
understand.

Business Model

Show how you (will) create revenue. State likely sources and price
ranges. Identify account sizes, gross margins, sales cycles, sales
channels, your sales pipelines. Use data from your market surveys
or experience with beta test customers that is persuasive. Indicate
the likely liquidity event. Note: The purpose is to interest investors in
meeting so don’t try to explain everything.

Market

Quantify/qualify market (in €, $) and market share you (plan to) get.
Be conservative, be specific. Identify what customers won'’t buy to
make budget for you. Refer to sources! Answer the following
questions (also for yourself):

s your market growing? How much each year or in an expected
period?

Competition

Identify competition (most significant first) - include possible
blindsides and indirect competition as well. You may classify in
groupings. Show trends to indicate why your solution/niche beats
competition (e.g. x times). Note: Investors are nervous if competition
is not identified & taken seriously.

© HighTech Startbahn
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